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Buying or selling your home can be a stressful endeavor.

Understanding what my clients are facing in this challenging market, my goal 

is to minimize that stress and guide you through every detail of the process.

In today’s high tech landscape, my job is to provide you with the knowledge 

you need, without confusing you with all the details.

When looking for a home, we can discuss your needs, motivation, and 

direction you are heading.  We will look through a wide variety of options 

and find what is right for you.

When you are ready to sell your home, I will have your real estate exposed to 

the masses quickly – garnering interest and getting sellers their offers or 

buyers and buyers their desired homes.

Utilizing my marketing background while effectively using todays technology 

– specifically the internet and social media – coupled with my extensive 

knowledge of the Western New York market, I can promote your property to 

a wide audience instantaneously.

By using the proper selling/buying strategies, we will get you the value you 

deserve for your property, as well as purchase the best property for you

DELIVERING EXCEPTIONAL CARE Buffalo, New York



About David…

Hello, I am David Phillips of the David Phillips Real Estate Team.  I am a 

life long Western New Yorker and currently reside in East Aurora with my 

wife and 2 boys.  

I have 18 years experience in the private sector as a business owner 

with 20 years marketing experience and a concertation in finance and 

contract negations.

My goal, in today’s high tech landscape, is to help both the home 

buyer and seller realize their real estate goal. 

Our approach is simple – to provide a customer friendly approach, 

while providing exceptional service offering the latest in cutting edge 

technology.  Our strategy allows us to provide a wide variety of homes 

meeting your needs, as well as providing your home maximum listing 

exposure and social media marketing.   

It has been our experience, especially with first time home buyers or 

past for sale by owners, that by being that resource, ability to consult, 

listen to there wants and their end in mind, the results are impressive.

Although I mainly focus on Real Estate in Western New York and 

Niagara region, I have been successful working with families with  that 

have relocated to our city.

So, whether your looking to downsize, upsize or our a first time buyer we 

are here for you.

We look forward to working with you !

David B. Phillips East Aurora, New York



BUILDING A MARKETING PLAN FOR YOU

We will discuss a personalized plan that is right for you .
We can begin with these basic, yet essential questions:

❖Why Sell?

❖When Should I Sell?

❖What is the Market Like

❖How do I optimize my Finances?

SELLING YOUR HOME

NAR, 2017

MARKETING YOUR HOME

❖Photographs
❖Front Yard Signage
❖ML
❖Realtor.com
❖Zillow
❖Trulia.com
❖Homes.com
❖Email Blast
❖Facebook
❖ Instagram

❖Twitter

❖Linked In
❖Open Houses
❖Just Listed Mailings
❖Additions:
❖Professional Photography
❖Drone Photography
❖Virtual Walkthrough Video
❖Broker Tours



First impressions are every, and presentation is a key component to 
marketing your home.  Here a few tips to get started:

❖ Curb appeal:   Keeping your landscape pristine, and adding creative 
touches to your yard, will create an immediate impact on 
passers-by and potential buyers.

❖ Property Repair: Simple upgrades such as window repairs, polishing the 
doorknobs, and a fresh coat of paint in the most frequently 
used rooms will instantly brighten up the property.

❖ Disclosures and     We are very familiar with the legal procedure involved in 
Inspections disclosures and are ready to help develop a thorough 

disclosure statement that is both beneficial to you and the 
buyer, as well as suggest home improvement measures 
before placing your property on the market.

When we are ready to show your home, a few additional 

areas to focus on:

❖ Remain Flexible

❖ Light up the home

❖ Play up the Visuals

❖ Declutter your home

❖ Play down the Scents

❖Offer a warm welcome

❖Monitor the room temperatures

❖ Leave your house on the weekends

❖ Keep your home 10 minutes away from being clean

❖Move out of your home before listing (when possible)



8 Steps to Home Buying/Selling

Although there are multiple steps in the home buying 

process, my job is to take you through each one with as 

little confusion as possible.

❖ When to Buy /Sell 

❖ Where to buy or not to buy

❖ Developing a Marketing Plan

❖ Preparing your home

❖ Finding a mortgage lender

❖ Getting your financial pre approval

❖ Beginning your search

❖ Creating a contract

❖ Making a offer / Offer acceptance

❖ Negotiating

❖ Finding a Real Estate Lawyer

❖ Home Inspection

❖ Final Walk Through

❖ Closing

I will be there with you every step of the way



Home Evaluation

Determining the best price for your home is the most important 

step you can take in getting your home ready to sell

Pricing Strategy

❖ Reviewing what the market 
conditions at the time you 
are listing your home.

❖ A home that is priced with 
the market conditions often 
sells quickly.

❖ When your home is prices 
right from onset, you are 
able to maximize your 
audience and opportunity 
to find the perfect buyer in 
the shortest amount of time.

Market Activity and Time

❖ The first two weeks is when 
your home receives its peak 
exposure.

❖ Statistics have shown the 
longer a house remains on 
the market, the lower the 
final selling price will be.

Targeting the Right Buyer

❖ When the price for a home 
is too high, there is a risk of 
missing qualified buyers 
who may not view your 
home as it may be just 
outside of their range

❖ This could also result in the 
loss of valuable dollars of   
your investment.

❖ As a seasoned agent, I 
understand the market, 

home values, and the best 
time and price to list your 
home for you to benefit 

Market Reports

A real estate market report is a monthly record of what’s trending in 

the real estate industry. The reports can be established on a national 

or local level. Information reported in a monthly real estate market 

report includes statistics for single-family homes, townhouses, and 

condos.

At my website,  www.davidphillipsrealestateteam.com

you can view the Market Reports relevant to your area. 

These reports will provide you with a wealth of information  including:

❖ Current Listings

❖ Recently Sold Listings

❖ Number of days on the Market

❖ Median Price of Homes on the Market

❖ Number of New and Active Homes in that area

http://www.davidphillipsrealestateteam.com/
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Market Reports

Visit my website at:

www.davidphillipsrealestateteam.com

You can create a  Market Report                                                                          

that is relevant to your area. 

❖ Real estate market report is a  monthly record of 

what’s trending  in the real estate industry,  both on a 

local and national level. 

❖ Information that can be found in a monthly real 

estate market report includes statistics for Single 

Family homes, Town Homes, and Condos

❖ The market data covers trends in  home buying and 

selling, price per square foot, number of transactions, 

and other important information about current real 

estate transactions in your area

❖ These reports will provide you with a wealth of

information including:

❖Current Listings

❖Recently Sold Listings

❖Number of days on the Market

❖Median Price of Homes on the Market

❖Number of New and Active Homes in the area

http://www.davidphillipsrealestateteam.com/




Ryan – Amherst, NY
Dave was available when most others were not. He 

answered the phone on a Saturday and met me at the 

house on a Father’s Day Sunday. He has great local 

knowledge and experience, and was very professional 

and approachable throughout the process. I would 

certainly recommend him to family and friends.

Susan - Holland, NY
What I liked most about David Phillips was his 

dependability. Any time we communicated, I felt very 

comfortable and at ease. And the recommendations he 

gave us regarding the mortgage broker and the lawyer, 

were good choices. Both were great. Also liked the fact 

that he was down to earth and seemingly an honest 

person. I would definitely recommend David Phillips to 

anyone looking to buy a home.

Joe - East Aurora, New York
I am very impressed with Mr. Phillips. I texted him one 

morning at 6:45 AM and got three return messages by 7:30 

AM. He showed me a condominium at 4 that afternoon. I 

contacted him the next morning and he immediately 

placed my offer and by the evening I was the owner. 

Throughout that day Mr. Phillips emailed me, texted me, 

and even called me from a restaurant while he was 

having dinner. I am amazed at the dedication. He took 

me for a final walk through at my convenience and 

allowed me to stay as long as I wanted. I indicated that I 

want Dave Phillips to sell my house in a few months. I really 

like that he is not “being pushy” and allowing me to set 

the time frame. I would recommend Dave Phillips to 

anyone who is in need of a real estate agent. It was a very 

easy stress less experience.

Ryan & Holly - West Seneca
We chose David because it was clear he had a knowledge of the 

community, and a knowledge of the market at that point in time. He 

was honest, thoughtful, and clear in communicating what our 

property sale price could be, and how to maximize our value. My 

wife and I had a million questions throughout the process. David 

never hesitated in answering them for us as quickly and thoroughly 

as humanly possible. It was a fantastic experience; especially since 

after selling and choosing a new home, that we would need to work 

with a lawyer and mortgage company, as well as other selling and 

buying parties, for other essential components of the transactions. 

David was remarkable in his ability to be professional, approachable, 

and caring in our making sure we were helped. David made sure we 

fully understood every single aspect of our sale. Since we were selling 

and buying at the same time, we needed to balance several factors 

in our decision making and home buying process. We always felt 100 

percent confident, in large part, because of the work David put in as 

our relator. He set us up for success. Our overall experience was 

fantastic. In a seller’s market, David was able to get our house on the 

market, shown, and sold quickly, and also put us in a competitive 

position to purchase as well. I cannot state clearly enough, David 

Phillips’ real estate knowledge, customer-centric approach, and 

patience was the reason we were able to make this huge life 

change possible.

David - Apache Junction , Arizona
Dave Phillips managed to do an awesome sales job with an 

out of state client!

John - Hamburg, NY
David helped us out a lot listened to what we were looking for and 

was always there to answer any questions we might have I would 

strongly recommend him to anyone buying a house.

Greg - Lake View NY
Dave Phillips was extremely approachable, 

accessible, and professional throughout the 

process. The first time we met him, he immediately 

made my wife and I feel at ease regarding the 

biggest purchase of our lives. All of our questions 

were answered within a timely manner and his 

experience with other young couples that were first 

time home buyers helped him to address 

information that we didn’t even think to ask about!

Nathan and Keely – South Buffalo
We met Dave Phillips at the beginning of our house 

search years ago. We liked him immediately. When 

we took a break from the house search to have a 

child, we went back to him immediately to start 

searching again. Dave did a great job showcasing 

our house, its location, and it’s worth in the market. He 

was cooperative and understanding of the 

challenges of selling and showing a house with pets 

and a small baby. Our house sold in 4 days and we 

were happy with the price. Dave was professional 

and warm throughout. We felt like he cared if we 

were happy and comfortable. We initially picked 

Dave Phillips because he was personable and 

seemed excited about real estate. Over the course of 

our multi-year search he got to know us, our house, 

and eventually our new baby. Dave gave clear 

answers to our questions and went out of his way to 

help us through the process of both buying and 

selling. We also never felt like we were less important 

because our house was not an expensive listing. We 

would recommend him to anyone we know. We are 

now in a house we love that Dave helped us find. We 

plan to stay here for a very long time, but if we did 

have to move, Dave would be our first call.














